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2008 Results

Disclaimer

¤ This presentation contains forward-looking statements which are subject to risks and uncertainties. These 

forward-looking statements are based on the beliefs and expectations of our Management, and on information 

currently available, and relate to business prospects, operating and financial results estimates, and growth 

prospects of Brascan and Company. These are mere projections and, as such, are based exclusively on the 

expectations of Brascan and Companyôs management concerning the future of the business and their continual 

access to capital to fund the Companiesô business plans. Such forward-looking statements depend, 

substantially, on changes in market conditions, government regulations, competitive pressures, the 

performance of the Brazilian economy and the industry, among other factors, in addition to the risks presented 

in the disclosure documents filed by Brascan and Company, and are, therefore, subject to change without prior 

notice.

¤ The following material consolidates general information on Brascan and Company on the date of this 

presentation. The information presented herein is abridged, and is not intended to be complete. No 

representation or guarantee, express or implicit, is made with regard to accuracy, impartiality or integrality of 

such information. This presentation is not an offer, invitation or offer request to subscribe or acquire shares. 

This presentation does not, as a whole or in part, constitute any agreement or commitment.

¤ This material has been prepared exclusively for presentations related to the consolidation of the businesses of 

Brascan and Company. This presentation is not intended to be detailed. We make no representation, express 

or implicit, nor provide guarantees with regard to accuracy, impartiality or integrality of such information.

¤ Information and statistic data presented herein with regard to the market where Brascan and Company operate 

were obtained from reports of independent consultants, government agencies, and other publications, which 

we believe to be credible even though we do not assume any responsibility over them.
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Overview
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Highlights of the Year 2008 - Pro Forma Data

OPERATING & FINANCIAL HIGHLIGHTS

4 Residential Contracted Sales reached R$1,001, increasing 27.9%

4 Total Contracted Sales reached R$1,145 million decreasing 14.8%

4 Launches increased by 38.5% vs 2007 reaching R$2,663 million

4 Net Operating Revenue rose 22.8% vs 2007 to R$1,064 million 

4 Net Income dropped 38.3% to R$117 million,  due to accounting changes

4 Without accounting changes Net Income would have been R$182 million

4 EBITDA reached R$215 million increasing 6.4% vs 2007

FUTURE PROSPECTS

4 Revenues to be recognized (backlog) totaled R$1,327 million

4 The results to be recognized reached R$508 million with a margin of 38.3%

4 The PSV of the Land bank ended 2008 at R$15.5 billion
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Pro Forma data: Brascan and Company S.A. combined numbers of the entire year of 2007 and 2008.

Consolidated data: Brascan numbers of the full years. Company S.A. consolidating from October 22, 2008 to December 31, 2008



2008 Results

BRASCAN TRANSFORMATION DURING 2008

4Acquistion of MB

4Merger with Company

4Full integration model

4Change in product mix, with greater emphasis on lower cost housing

4Geographical diversification

5

Highlights of the Year 2008 - Pro Forma Data (cont.)
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Brascan New Brascan

BRASCAN Transformation During 2008
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MB Engenharia ðStrong Presence in Mid -West

Company ðStrong Presence in São Paulo

Brascan ðStrong Presence in Rio de Janeiro 
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Listing Brascan Residential Properties S.A. (Novo Mercado) ðBISA3

Foundation 1978

Headquarters Rio de Janeiro ðBrazil

Differentials

One of the leaders in Brazilõs real estate sector

Wide residential and commercial product portfolio 

Deep expertise in developing long term projects

Successful experience in the integration of companies: Servenco, 
MG500 and MB Engenharia

Listing Company S.A. (Novo Mercado) ðCPNY3

Foundation 1982

Headquarters Sao Paulo ðBrazil

Differentials

Highly regarded construction expertise & outstanding track record 

Reputation for high quality products

Qualified management, well -known in the industry

Participation in diverse segments

High capacity of business origination 

Consolidated Land bank

Recognized Brand

Diversified Product Mix

Qualified Management

Strong Financial Position

Geographic Diversification

Substantial Market Presence in All Major Markets

Listing Not listed.

Foundation 1986

Headquarters Goiânia ðGO

Differentials

Leading position in the Mid -West Region (17 cities in 8 states)

Focus in the Mid and Mid-low segments

Solid landbank (R$ 3,3 billion)

Qualified and Experienced Management

BRASCAN Transformation During 2008 (Cont.)

NEW BRASCAN

Full Integration Model
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Right Operating Structure to Deliver

¤ Integration of highly qualified professionals with a background of proven success

Nicholas Reade 

CEO

Walter Francisco Lafemina

COO

Rio de Janeiro

Luiz F. Moura

São Paulo

Gilberto Benevides

Mid-West

Fernando Maia

Corporate 

Relations

L.R. Tolosa

Financial 

C. Machado

Legal

Denise Goulart

Investment

A. Vedrossi

¤ Sound corporate functions

ï Setting bases for sustainable growth

ï Ensure business integration

¸ Set forth policies and procedures 

¸ Set standards

¸ Corporate governance and compliance

ï Risk management approach

¤ First -line regional units with operational autonomy

ï Agility in the decision -making process

ï òThink globally, act locallyó

ï Promote existing local knowledge
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