BRASCAN

RESIDENTIAL PROPERTIES S.A.

MB Engenharia S.A. Acquisition
April 17, 2008

LELLTLLT TR,




Agenda

4 Executive Summary

4 Transaction Overview

4 MB Engenharia Profile

4 MB Engenharia Properties

4 Brascanods New Profil e

iy oy =g

MERCADO



Forward-looking Statements

This presentation contains forward-looking statements relating to the prospects of the
business, as well as estimates of Brascan Residential Pr o p e roperatng @nd
financial results and growth prospects. These are merely projections and, as such, are
based exclusively on the expectations of Brascan Residential P r o p e manageredt
concerning the future of the business and its continuous access to capital to finance
the C o mp a rbysimess plan. Such forward-looking statements depend, substantially,
on changes in market conditions, government regulations, competitive pressures, the
performance of the Brazilian economy and the industry, among other factors, in
addition to those listed in the documents filed by Brascan Residential Properties and
are, therefore, subject to change without prior notice.
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Offer

Price

Payment Schedule

Contingent Consideration

Total PSV acquired
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Executive Summary
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For 100% of MB Engenharia

R$164 million, plus contingent consideration
based on an earn-out formula

R$40 million now, balance due April 30, 2011

Based on a formula equal to 5.5 times trailing
EBITDA, subject to certain adjustments

R$3.3 billion
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Transaction Overview
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Overview of the Acquisition

4 Brascan Residenti al Properties (ABRPO) has acgq
i Immediate cash payment of R$40 million
T Balance due April 30, 2011

4 Brascanis also allocating R$210 million to the middle and mid-low segments in the form
of a capital increase in MB
4 The balance due is calculated based on the formula:

T 5.5 times the weighted average trailing EBITDA of MB for 2009 and 2010 less the Deductions listed
below

i Subject to a floor of R$124 million plus interest at IGP-M plus 8%

4 This balance will be paid in the following manner:
i The first R$210 million in cash;

i The excess over R$210 million in the form of BRP co
average trading price at the time, or b) 7.0 times the weighted average EBITDA for 2009 and 2010 less
debt at the time, up to a maximum of 19 million shares

T 1/3 of the amount still due, if any, in cash or Brascan shares at the choice of MB Shareholders, and 2/3
according to Brascands choice

4 The Deductions include a) net debt at December 31, 2010, b) R$40 million down payment
plus interest at IGP-M plus 8%, c¢) R$210 million capital increase plus interest at IGP-M
plus 8%, and d) the appraised value of any land listed in the land bank at the time of
acquisition and not ready for development by December 31, 2010
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Guidance

4 The company is revising its 2008 guidance in light of this acquisition and is now
anticipating projected 2008 launchings of R$ 1.6 to R$ 1.8 billion and contracted
sales of R$ 1.15 to R$ 1.35 billion

4 The company is also providing guidance for 2009 for the first time. It expects 2009
launchings to reach R$ 2.2 to R$ 2.5 billion and contracted sales of R$ 1.7 to R$

2.0 billion
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BRP Rationale for Transaction

4 Expands geographic footprint in attractive new markets, primarily the mid-
west and northeast regions

4 Provides a solid and experienced platform to expand into the middle and mid-
low segments of the markets which are growing rapidly

4 Adds large, complementary property portfolio of high-qual i ty assets
existing land bank

4 Provides combination of strong operating base and proven management
team to grow in existing and new markets

} Expected to be immediately accretive and generate attractive returns
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BRPOs Strategy for the MB

4 BRP sees MB as an integral p aBRP intehds ®R P 0 s
use MB and its management team as a platform for growth

I Complementary portfolio of high quality assets and businesses
i Expansion of BRPOs geographic footprin;
I Innovative low-cost construction capability
4 BRP has expressed its intention to work with existing MB management and
employees to grow the business

I Strong operating base and proven management team
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Financial Impact

Net Sales 307.1 418.5 106.7 150.7 413.8 569.2

EBITDA 110.0 171.9 17.7 29.0 127.7 200.9

EBITDA Margin 36% 41% 17% 19% 31% 35%

Asset Turnover 37% 39% 173% 53% 45% 42%

Note: EBITDA excludes IPO expenses
4 The acquisition of MB wil!/ significantly boost BRPOs |
4 Even though MBOs historic margins are | ower than those

significantly. The reason for MBO0s historically | ower

left with the co-operatives/associations, in line with their previous business model.

4 Going forward MBOS margins are expected to increase as
contribution, as well as the increase resulting from economies of scale and synergies.

4  Although consolidated margins are expected to decrease as a result of the acquisition, BRP believes it will
continue to generate one of the highest EBITDA and Net Income margins in the industry.

4  On the other hand, MB operates in regions and segments with historically higher sales speed, resulting in higher
asset turnover ratios.

4 The acquisition wil!l not significantly reduce BRPOs |
herein. As of December 31st, 2007, BRP had cash and cash equivalents of approximately R$467 million, and a
net cash position of roughly R$228 million.

4  Moreover, recently BRP has secured attractive arrangements with banks to finance construction costs, which
wi || mai ntain the companyds |l iquidity. This | iquidi
investment opportunities.
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Transaction Structure

BRP is acquiring 100% of MB at this date with the greater part of the payment deferred
until April 2011, based on a multiple of 5.5 times weighted average 2009/2010
EBITDA. This multiple compares more than favorably with EV/EBITDA multiples
currently prevailing in the market (both for BRP and the market average), not only for

mul tiples based on trailing EBI TDA, but al
EBITDA.
EV® [Trailing EBITDA (A) 8.8x 25.3x 5.5x
EV/Current year EBITDA (P) 8.3X 9.8x 5.5x

(1) EV is calculated as average Market Cap during 1Q08 plus net debt as of Dec.31st.
Accomplished EBITDA - Source: Companies financial information
Projected EBITDA - Source: Bloomberg i Market Consensus
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MB Engenharia Profile
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Investment Highlights

: 4 Leadership Position in the Mid-West Region: MB has been active in 17
cities through 8 states and the Federal District. MB has developed over 160
developments, 7,600 units and 1.2 million square meters of construction area in the
last 21 years

4 Al i gnment with Brascanos Geheacduisitpnh i C

will allow BRP to operate in areas where
operates present a significant housing demand and a higher than average growth,
besides they are underserved. The mid-we st 6 s GDP growth i s 42

the national average and 67.2% higher than that of the southeast (2002-2005, source:
IBGE - Brazilian Institute for Geography and Statistics, elaborated by Banco Brascan).

4 Focus on the Middle and Mid-Low Segments: even though BRP operates
in all segments, its sales are concentrated in the mid-high and high segments, with
the mid-low and middle segments representing less than 25% of the total land bank.
On the other hand, 86% of MBO6s currlemnt | ¢
segments.
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Investment Highlights

4 Solid Land Bank: well diversified land bank totaling R$3.3 billion in potential
sales value, 78% located in the mid-west and 19% in the northeast. The land bank
will allow for the launching of 46 new developments, capturing value from
geographic diversification and the middle and mid-low market segments boom.

4 Strong Management Team and Qualified Personnel: Marcelo Martins
Borba, Operations Director , and Antbnio Fernando Maia, Commercial and
Development Director, are founders of MB, and have over 20 years of experience in
the real estate industry. They will be appointed officers of BRP to share their
expertise during BRPGOs expansion i n these
positions at MB. Additionally, MB spends enormous time and resources to maintain
a highly qualified team of loyal and skilled people.

4 Complementary Operations: BRP has deep knowledge of the medium to high
segments in the Rio and Sao Paulo markets; these states represent approximately
60% of the Brazilian market. On the other hand, MB has strong expertise in the
high growth markets in the mid-west, more specifically in the middle and mid-low
segments. As such, the companies will greatly benefit from complementary
expertise and knowledge transfer that this combination can generate; for instance,
the possibility of introducing BRP products to MB regions and vice versa.
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MB Profile

MB Engenharia is a leader among real estate developers in the Brazilian mid-west.
Focused on developing residential units for Brazil's middle and mid-low income
segments, currently MB operates in 17 cities in 8 states and Brazil's Federal District. All
of these regions have a significant housing demand and high growth potential.

MB Engenharia has a solid track record in real estate development, having delivered
over 160 developments, 7,600 units and 1.2 million m2? of construction area in the last
21 years. The units were developed across several states in different regions,

representing a significant geographic diversification.
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