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Disclaimer
This presentation contains forward-looking statements which are subject to risks and uncertainties. These

forward-looking statements are based on the beliefs and expectations of our Management, and on

information currently available, and relate to business prospects, operating and financial results estimates,

and growth prospects of Brookfield Incorporações S.A.. These are mere projections and, as such, are based

exclusively on the expectations of Brookfieldôsmanagement concerning the future of the business and their

continual access to capital to fund the Companyôsbusiness plans. Such forward-looking statements depend,

substantially, on changes in market conditions, government regulations, competitive pressures, the

performance of the Brazilian economy and the industry, among other factors, in addition to the risks

presented in the disclosure documents filed by Brookfield Incorporações S.A., and are, therefore, subject to

change without prior notice. It is also important that all data, except where indicated, of the years prior to

2008, inclusive, are pro forma.
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Brookfield Incorporações ïOverview
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Highlights of the 3Q09/9M09

4 OPERATING HIGHLIGHTS

ï Contracted Sales totaled R$623.8 million, 141.5% up on the pro-forma sales of the 3Q08. 

ï Residential Contracted Sales reached R$1,139.5 million in the 9M09, increasing 53.5%.

ï Total Contracted Sales reached R$1,498.8 million in the 9M09, increasing 83.2%.

ï Total Launches reached R$484.7 million, in the 3Q09.

ï Residential Launches totaled R$1,086.0 million in the 9M09, a growth of 42.8%. 

4 FINANCIAL HIGHLIGHTS

ï Net Operating Revenue rose 79.8% vs 3Q08 to R$486.2 million .

ï EBITDA reached R$94.1 million increasing 25.3% vs 3Q08.

ï Net Income reached R$55.0 million, an increase of 53.7% to when compared to 3Q08.

4 FUTURE PROSPECTS

ï Revenues to be recognized (backlog) totaled R$1,659.0 million.

ï The results to be recognized reached R$655.9 million with a margin of 37.8%.

ï The PSV of the Land bank ended the third quarter of 2009 at R$16.7 billion.



5

Highlights of the 3Q09/9M09

9M09 Scenario

4Our strong contracted sales are consistent with our forecasts from the beginning of the year that the

global crisis would have a negative impact on the Brazilian real estate market, but that this impact would

not be homogeneous, and that demand, especially the one from residential properties with prices within

the limits of the SFH (recently increase to R$500,000), should be sustained.

4Consolidation of the existing brands under only one brand, Brookfield Incorporações. This change

reinforces the companyôsstrategy of operating as a single fully integrated platform in order to profit from

the best practices in each one of the original companies, facilitating synergies and enhancing operating

efficiency.

4Regarding contracted sales, which came to R$623.8 million in the third quarter, the highlight were

residential properties with average price below R$500,000, which accounted for 71.8% of all residential

sales in the period.

4The International Finance Corporation (IFC), the private sector arm of the World Bank, agreed, at the

end of October, to analyze the establishment of a joint venture to develop homes for the low-income

segment of the population, as part of the governmental project ñMinhaCasa Minha Vidaò(My House My

Life), whose goal is to reduce the housing deficit in this extremely needy segment that presents major

growth opportunities.

4Confident with the performance in the first half of 2009, we reiterate our guidance of launches for the

year, between R$2.5 and R$ 3.1 billion.
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Ownership Structure

Notes:

1 Brookfield Asset Managementôs investment on Brookfield Brasil is through other subsidiaries

2 Percentage of total capital

3 Includes 4,464,863 shares in treasury

100% 1

Brazil

Shareholders of the 

Shareholders Agreement

Prestigious global asset manager

US$90 billion AUM

US$40 billion in real estate

One of the largest investment

platforms in Brazil

R$14 billion AUM

Free Float

Asset Management

Brazil

51.1%

42.6%

15.5%

9.1%

33.4%

48.3%3

Pre-Offering 2

Post-Offering 2

ñSOX Compliantò
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Business Units

Products

Market Segments

Rio de JaneiroSão Paulo Mid-West

Ʒ From affordable and middle-income housing to high-end residential

Ʒ Office suites targeted to individual investors & corporate buildings targeted to 

institutional investors

Ʒ Residential units and lot developments

Ʒ Office developments

Construction

Company Overview

4 One of the top 6 largest 1 developers in the Brazilian real estate industry with a comprehensive

product diversification focused on the main metropolitan regions of Brazil

Positioning

1st

4th

6th

Largest in launches (PSV) in São Paulo and Mid West region  in 2008  2

Largest in launches (PSV) in Rio de Janeiro in 2008 2

Largest in market capitalization 1

Notes:

1 Bloomberg as of September 22, 2009

2 Among the real estate publicly held companies
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Land Bank - PSV

São Paulo 3,002.4 39.9% 8,367.1 50.2% 2,787

Rio de Janeiro 2,220.1 29.5% 3,395.9 20.4% 1,530

Santa Catarina 1,056.0 14.0% 1,575.3 9.5% 1,492

Goiás 708.7 9.4% 1,556.0 9.3% 2,196

Federal District 267.1 3.6% 1,007.4 6.0% 3,771

Ceará 171.4 2.3% 492.4 3.0% 2,873

Mato Grosso 74.3 1.0% 193.4 1.2% 2,601

Mato Grosso do Sul 24.1 0.3% 67.7 0.4% 2,809

Total 7,524.2 100.0% 16,655.2 100.0% 2,214

Land Bank (September 30, 2009)

Saleable Area 

(Square Meters - 

Thousand)

%

Potential Sales 

Value                  

(R$ million)

% R$/m2

Landbank

4 At the end of the third quarter of 2009, Brascan

had a land bank with Potential Sales Value (PSV)

of R$16.7 billion, an 1.8% increase when

compared to the pro forma figure of the third

quarter of 2008.
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High
9.0%

Mid-High 
28.6%

Middlle
17.8%

Mid-Low 
17.5%

Low
6.4%

Lots 
4.0%

Office
16.7%

Landbank

GO

DF

CE

MT

MS

SP

SC

RJ

Land Bank Location ð3Q09

PSV of Land Bank per State ð3Q09

PSV of Land Bank per Segment ð3Q09

4 Consistent with the strategy to diversify into the middle and

low segments, Brascan expanded its land bank targeted to

these segments. Currently the middle and low segments

represent 74.3% of the land bank.

Rio de Janeiro 
20.4%

São Paulo 
50.2%

Santa Catarina 
9.5%

Ceará 3.0%

Federal 
District 6.0%

Goias 9.3%

Mato Grosso 
do Sul 0.4%

Mato Grosso 
1.2%
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Net Incomeð2Q09 (R$ million)

Equity ðBook Value x Net Debt/Equity ð2Q09 (R$ million)

Source: Companies.

Source: Companies.

Market Cap ð(11/06/2009) (R$ million)

EBITDAð2Q09 (R$ billion)

Source: Companies.

Source: Economática

Brookfield Incorporações ïAmong the Largest


